
We are proud to celebrate our third anniversary with you and we would 
like to share our numerous achievements of 2013. The celebration party was 
held on February 7th at Vogue Restaurant at the BJK Plaza in Istanbul, Turkey 
with the participation of the Globalturk Capital family, partners and friends.

We have grown in human resources, adding new partners and 
professionals to our business. We thank everyone who has made it possible 
for us to reach our 3rd year, a number which is important in the life of a 
start-up company. Looking forward, Globalturk Capital is confident and 
optimistic for the years ahead and we see continuous growth both in Turkey 
and abroad.

In this issue we will provide a global and Turkish market overview, in terms of 
private equity investments and our activities.

We consider ourselves a unique investment and advisory practice and we 
feel we've come a long way since our launch in January 2011. Not only were 
we able to make direct investments during this period but we were also able 
to exit from the investments we made during these 3 years, completing our 
innovative full pre and post investment management value chain from start 
to completion. 

“In addition to our growing activities in Turkey, we became active outside 
of Turkey in private equity fund management and M&A advisory, which has 
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global transaction execution capabilities. ”
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“Turkey continues to attract private equity investors post-local elections
but competes with U.S. and Africa for capital flows ”

Global private equity markets have changed considerably 
over the last 5 years. Some of the key issues that were being 
discussed in 2009, such as energy scarcity, China's economy 
outgrowing Western markets, and Europe's financial crisis 
have changed course as we reach the second half of 2014. We 
have seen an abundance of energy growth, such as the U.S. 
with its shale gas and oil markets. China's economy is under 
pressure and seems no longer capable of growing at a pace of 
10% per annum and especially not in its export sectors. In 
Europe, countries are on the road to recovery following the 
2008 crisis but largely still in first gear.

Looking at the Emerging Markets, though we see growth, they 
have slowed down compared to 5 years ago and also relative to 
growth in a number of developed markets especially to the U.S. 
This is partly due to reaching maturity to a certain extent but 
also due to poor governance. Further with the reinvention of 
innovative manufacturing especially in the U.S., developed 
countries are expected to enter a new growth era.

Key game changers including shale gas and shale oil, high tech 
and smart robotics, 3D printing, and integrated “big data” all 
are likely to result in new products and services with increased 
efficiencies where IP rights will become very important.

Antoine van Agtmael states this phenomenon in his book “The 
Emerging Markets Century”, shifting from “conventional 
manufacturing” into "brainfacturing". Many universities are 
launching new technoparks and platforms, allowing proper 
ecosystems for start-ups to flourish. The U.S. is starting an 
in-sourcing and reshoring phase by bringing manufacturing 
from places like China and India and reinventing it in the U.S.

Private equity investments are expected to continue both in 
emerging markets and re-emerging markets, such the U.S. and 
MENA. Though it seems emerging markets are somewhat 
losing their popularity, as a general trend we believe money is 
made when markets are unpopular. Emerging markets being 
relatively under-invested pose great opportunities from a 
private equity investment point of view. As developed markets 
do well so will the emerging markets, due to export and 
investment interactivity. All this is expected to create a new 
battle field for the consumer, where the consumer will emerge 
as the true king whether armed with a smart phone or 
benefiting from increased innovative manufacturing.

Today, the political landscape in emerging markets is more of 
an issue compared to 5 years ago. It seems politics is now very 
much involved as a strong parameter in the decision making 
process of fund managers. Political tension between China 
and Vietnam in the South China Sea to Russia and Ukraine, 
Turkey, Middle East post “Arab Spring”, South America (Brazil) 
brings much noise into the everyday lives of the sector. Many 
emerging market countries are becoming more authoritarian 
and nationalistic, which raises the issue of corruption. On the 
positive side, Iran is improving ties with the West and 
growing. Also Sub-Saharan Africa has emerged as a new 
investment geography. The winning emerging markets will be 
the ones who can utilize their human capital engine for growth 
in the next decade.

90% of all private equity investments are made with the 
objective of growth capital. But it is becoming apparent in 
numerous countries that 5 years is not sufficient to exit. More 
time to grow companies properly is often needed. The 
common denominator of success in private equality 
invesments over the last 20 years has been the ability to judge 
the quality of management to execute business propositions. 
The ability to bring in new managers including CFOs early in 
the game is also a key factor.

Entrepreneurs in the U.S. and Europe are similar in thinking 
about exits, like they are in emerging markets. Owners don't 
like private equity funds to run their businesses and don't 
want to exit. Therefore it is very important to get the interests 
aligned especially where large amounts have been invested. 
In India, for example, it is estimated that 60% of all private 
equity investments made are unexitable. In most cases PE 
funds bet on the IPO market for exits, but with global 
uncertainty and an indecisive and troubled governments till 
the end of 2013, the IPO market was not posing an 
alternative for exits. The same thing is pretty much valid in 
China. The IPO market was closed for almost 1.5 years 
recently and 4x exits were largely unavailable. 50% of all 
investments made in emerging markets went to China over 
the last decade and now China's economy is slowing down.  
Too much funds existing especially in Shangai and Beijing, are 
making investors wary about the situation. Similar political 
situations existing in other emerging markets are pushing 
many investors to divest their portfolios.

Sectors which are likely to drive investments in emerging 
markets are consumer related sectors, like healthcare, ICT, 
agribusiness, energy efficiency and education.

TURKEY
PE investments in Turkey over the last 2 years have followed 
a rather promising pace. In 2012 and 2013, 73 investments 
were made, 44 and 29 respectively, and 3.1 billion USD total 
in 2 years was invested in companies.

Despite the slowdown in emerging markets in general and 
political events being transpired during the summer, followed 
by the local election tensions in Turkey, we experienced close to 
30 private equity investments in 2013, which can still be 
regarded as a success. 
 
In terms of exits, 2012 ans 2013 were also good years. We 
have seen 7 exits in 2012 and 15 exits in 2013, totalling to 22. 
We expect to see an increase in investments especially in the 
second half of the year but not too many in the exit side. 
Turkish private sector may be thinking about getting an 
investor with more reasonable valuations and terms as 
compared to previous years but with more value added.

On another note, As 70% to 75% of the Turkish economy is 
made up of SMEs, there are about 500,000 companies as 
SMEs, where at least 30,000-50,000 of it could qualify for 
private equity investing if they do their homeworks well and 
guided through with an experienced advisory partner. These 
companies are hungry for growth capital and willing to 
partner with private equity funds. Yet, very few funds 
concentrate on that segment. Turkey is filled with 
entrepreneurs generating good revenues in need of equity. 

The Turkish Government is also increasingly beginning to 
recognize the importance of private equity funds especially 
for SMEs. In this country, we have large investment funds and 
increasing number of angel investors, but in between, in the 
USD 1mn to USD 10mn bracket, there is a missing link. As 
Globalturk Capital, we are working towards filling this gap by 
working with SEAF to raise a $100 million SME fund.

With major macro issues all around the world especially in 
large emerging markets from China to India, to Russia to 
Brazil to Middle East, we believe Turkey poses better 
opportunities as compared to most other countries. With a 
strong private sector hungry for growth not only in the country 
but also realizing its capabilities in regional and global 
expansion opportunities, we expect to see a growing number 
of private equity investments for years to come.

33rd
Anniversary Celebrates its third anniversary

Live Newsletter



Overview of the Global Private Equity Trends and 
Recent Activity in Turkey

Global private equity markets have changed considerably 
over the last 5 years. Some of the key issues that were being 
discussed in 2009, such as energy scarcity, China's economy 
outgrowing Western markets, and Europe's financial crisis 
have changed course as we reach the second half of 2014. We 
have seen an abundance of energy growth, such as the U.S. 
with its shale gas and oil markets. China's economy is under 
pressure and seems no longer capable of growing at a pace of 
10% per annum and especially not in its export sectors. In 
Europe, countries are on the road to recovery following the 
2008 crisis but largely still in first gear.

Looking at the Emerging Markets, though we see growth, they 
have slowed down compared to 5 years ago and also relative to 
growth in a number of developed markets especially to the U.S. 
This is partly due to reaching maturity to a certain extent but 
also due to poor governance. Further with the reinvention of 
innovative manufacturing especially in the U.S., developed 
countries are expected to enter a new growth era.

Key game changers including shale gas and shale oil, high tech 
and smart robotics, 3D printing, and integrated “big data” all 
are likely to result in new products and services with increased 
efficiencies where IP rights will become very important.

Antoine van Agtmael states this phenomenon in his book “The 
Emerging Markets Century”, shifting from “conventional 
manufacturing” into "brainfacturing". Many universities are 
launching new technoparks and platforms, allowing proper 
ecosystems for start-ups to flourish. The U.S. is starting an 
in-sourcing and reshoring phase by bringing manufacturing 
from places like China and India and reinventing it in the U.S.

Private equity investments are expected to continue both in 
emerging markets and re-emerging markets, such the U.S. and 
MENA. Though it seems emerging markets are somewhat 
losing their popularity, as a general trend we believe money is 
made when markets are unpopular. Emerging markets being 
relatively under-invested pose great opportunities from a 
private equity investment point of view. As developed markets 
do well so will the emerging markets, due to export and 
investment interactivity. All this is expected to create a new 
battle field for the consumer, where the consumer will emerge 
as the true king whether armed with a smart phone or 
benefiting from increased innovative manufacturing.
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Today, the political landscape in emerging markets is more of 
an issue compared to 5 years ago. It seems politics is now very 
much involved as a strong parameter in the decision making 
process of fund managers. Political tension between China 
and Vietnam in the South China Sea to Russia and Ukraine, 
Turkey, Middle East post “Arab Spring”, South America (Brazil) 
brings much noise into the everyday lives of the sector. Many 
emerging market countries are becoming more authoritarian 
and nationalistic, which raises the issue of corruption. On the 
positive side, Iran is improving ties with the West and 
growing. Also Sub-Saharan Africa has emerged as a new 
investment geography. The winning emerging markets will be 
the ones who can utilize their human capital engine for growth 
in the next decade.

90% of all private equity investments are made with the 
objective of growth capital. But it is becoming apparent in 
numerous countries that 5 years is not sufficient to exit. More 
time to grow companies properly is often needed. The 
common denominator of success in private equality 
invesments over the last 20 years has been the ability to judge 
the quality of management to execute business propositions. 
The ability to bring in new managers including CFOs early in 
the game is also a key factor.

Entrepreneurs in the U.S. and Europe are similar in thinking 
about exits, like they are in emerging markets. Owners don't 
like private equity funds to run their businesses and don't 
want to exit. Therefore it is very important to get the interests 
aligned especially where large amounts have been invested. 
In India, for example, it is estimated that 60% of all private 
equity investments made are unexitable. In most cases PE 
funds bet on the IPO market for exits, but with global 
uncertainty and an indecisive and troubled governments till 
the end of 2013, the IPO market was not posing an 
alternative for exits. The same thing is pretty much valid in 
China. The IPO market was closed for almost 1.5 years 
recently and 4x exits were largely unavailable. 50% of all 
investments made in emerging markets went to China over 
the last decade and now China's economy is slowing down.  
Too much funds existing especially in Shangai and Beijing, are 
making investors wary about the situation. Similar political 
situations existing in other emerging markets are pushing 
many investors to divest their portfolios.

Sectors which are likely to drive investments in emerging 
markets are consumer related sectors, like healthcare, ICT, 
agribusiness, energy efficiency and education.

TURKEY
PE investments in Turkey over the last 2 years have followed 
a rather promising pace. In 2012 and 2013, 73 investments 
were made, 44 and 29 respectively, and 3.1 billion USD total 
in 2 years was invested in companies.

Despite the slowdown in emerging markets in general and 
political events being transpired during the summer, followed 
by the local election tensions in Turkey, we experienced close to 
30 private equity investments in 2013, which can still be 
regarded as a success. 
 
In terms of exits, 2012 ans 2013 were also good years. We 
have seen 7 exits in 2012 and 15 exits in 2013, totalling to 22. 
We expect to see an increase in investments especially in the 
second half of the year but not too many in the exit side. 
Turkish private sector may be thinking about getting an 
investor with more reasonable valuations and terms as 
compared to previous years but with more value added.

On another note, As 70% to 75% of the Turkish economy is 
made up of SMEs, there are about 500,000 companies as 
SMEs, where at least 30,000-50,000 of it could qualify for 
private equity investing if they do their homeworks well and 
guided through with an experienced advisory partner. These 
companies are hungry for growth capital and willing to 
partner with private equity funds. Yet, very few funds 
concentrate on that segment. Turkey is filled with 
entrepreneurs generating good revenues in need of equity. 

The Turkish Government is also increasingly beginning to 
recognize the importance of private equity funds especially 
for SMEs. In this country, we have large investment funds and 
increasing number of angel investors, but in between, in the 
USD 1mn to USD 10mn bracket, there is a missing link. As 
Globalturk Capital, we are working towards filling this gap by 
working with SEAF to raise a $100 million SME fund.

With major macro issues all around the world especially in 
large emerging markets from China to India, to Russia to 
Brazil to Middle East, we believe Turkey poses better 
opportunities as compared to most other countries. With a 
strong private sector hungry for growth not only in the country 
but also realizing its capabilities in regional and global 
expansion opportunities, we expect to see a growing number 
of private equity investments for years to come.

This section is by no means complete and comprehensive but it tries to summarize our observations, 
research estimates and thoughts about recent developments.
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growing. Also Sub-Saharan Africa has emerged as a new 
investment geography. The winning emerging markets will be 
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objective of growth capital. But it is becoming apparent in 
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time to grow companies properly is often needed. The 
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invesments over the last 20 years has been the ability to judge 
the quality of management to execute business propositions. 
The ability to bring in new managers including CFOs early in 
the game is also a key factor.

Entrepreneurs in the U.S. and Europe are similar in thinking 
about exits, like they are in emerging markets. Owners don't 
like private equity funds to run their businesses and don't 
want to exit. Therefore it is very important to get the interests 
aligned especially where large amounts have been invested. 
In India, for example, it is estimated that 60% of all private 
equity investments made are unexitable. In most cases PE 
funds bet on the IPO market for exits, but with global 
uncertainty and an indecisive and troubled governments till 
the end of 2013, the IPO market was not posing an 
alternative for exits. The same thing is pretty much valid in 
China. The IPO market was closed for almost 1.5 years 
recently and 4x exits were largely unavailable. 50% of all 
investments made in emerging markets went to China over 
the last decade and now China's economy is slowing down.  
Too much funds existing especially in Shangai and Beijing, are 
making investors wary about the situation. Similar political 
situations existing in other emerging markets are pushing 
many investors to divest their portfolios.

Sectors which are likely to drive investments in emerging 
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PE investments in Turkey over the last 2 years have followed 
a rather promising pace. In 2012 and 2013, 73 investments 
were made, 44 and 29 respectively, and 3.1 billion USD total 
in 2 years was invested in companies.

Despite the slowdown in emerging markets in general and 
political events being transpired during the summer, followed 
by the local election tensions in Turkey, we experienced close to 
30 private equity investments in 2013, which can still be 
regarded as a success. 
 
In terms of exits, 2012 ans 2013 were also good years. We 
have seen 7 exits in 2012 and 15 exits in 2013, totalling to 22. 
We expect to see an increase in investments especially in the 
second half of the year but not too many in the exit side. 
Turkish private sector may be thinking about getting an 
investor with more reasonable valuations and terms as 
compared to previous years but with more value added.

On another note, As 70% to 75% of the Turkish economy is 
made up of SMEs, there are about 500,000 companies as 
SMEs, where at least 30,000-50,000 of it could qualify for 
private equity investing if they do their homeworks well and 
guided through with an experienced advisory partner. These 
companies are hungry for growth capital and willing to 
partner with private equity funds. Yet, very few funds 
concentrate on that segment. Turkey is filled with 
entrepreneurs generating good revenues in need of equity. 

The Turkish Government is also increasingly beginning to 
recognize the importance of private equity funds especially 
for SMEs. In this country, we have large investment funds and 
increasing number of angel investors, but in between, in the 
USD 1mn to USD 10mn bracket, there is a missing link. As 
Globalturk Capital, we are working towards filling this gap by 
working with SEAF to raise a $100 million SME fund.

With major macro issues all around the world especially in 
large emerging markets from China to India, to Russia to 
Brazil to Middle East, we believe Turkey poses better 
opportunities as compared to most other countries. With a 
strong private sector hungry for growth not only in the country 
but also realizing its capabilities in regional and global 
expansion opportunities, we expect to see a growing number 
of private equity investments for years to come.
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Turkish private sector may be thinking about getting an 
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Since our establishment we have 
been assisting our investee 
companies and clients, large 
companies to small to mid-caps, in 
setting up their 5-year strategies, 
clarifying their financial requirements 
for this period, capital raising, debt 
financing, share sale operations 
through partnering with a strategic or 
a financial partner (private equity 
fund) or through listing shares in the 
Istanbul Stock Exchange. We have 
further been assisting Turkish 
companies in their global positioning 
and structuring of their operations 
from business, legal and tax point of 
views. The companies we worked 
with during this period range from 
the energy industry, ICT (telecoms 
value chain, software development), 
media, digital signage, 
digital-mobile-social media 
marketing and PR, architectural 
design, logistics, automotive parts, 
on-line gaming, wellbeing and 
healthcare, iron and steel industry 
parts and supplies, snack foods, fresh 
and frozen tropical fruits, food retail 
and chain restaurants sectors.

Investments and Exits

We have taken equity and board 
positions in 4 companies to date, 
exited from 2 of them and advised 
more than 40 clients in and outside 
Turkey.

In January 2013, Globalturk Capital 
played an instrumental role and 
assisted Ahlström Capital to acquire 
100% of El-Bi Elektrik’s shares (which 
was already a portfolio company of 
Ahlström Capital at the time) from its 
founding shareholders in line with its 
pre-exit restructuring process. Prior 
to the transaction, Globalturk Capital 
has left its Board position in El-Bi 

Elektrik on behalf of Alström Capital to 
avoid any conflict during the transaction 
it successfully advised its closing. 
Ahlström later exited El-Bi Elektrik fully 
in September 2013 by selling the 
company to ABB, a global leader in 
power and automation technologies 
based in Zurich, Switzerland.

Globalturk Capital and Mitsui & Co have 
co-invested in Tempo Cagri Hizmetleri, a 
Turkish call center operator, in January 
2013. Barıș Öney took a seat on the 
company's board, along with Tempo's 
founding shareholders and 
representatives from Mitsui. Mitsui was 
introduced to Tempo by Globalturk 
Capital as a co-investment opportunity 
late 2011 and its investment marked 
Mitsui's first such financial investment in 
Turkey. The Mitsui transaction was 
widely covered in the Turkish and 
international press from CNN Money, 
Fortune, Dowjones, Thomson Reuters to 
Hürriyet, Milliyet, Bloomberg, Anadolu 
Ajansı to name a few.

In December 2013, Globalturk Capital 
successfully exited from its investment 
in solar energy technologies by selling its 
related shares to a Middle Eastern 
investor. With this exit, we were able to 
close our first pre and post investment 
management process.

One of the major transactions in 2013 
was Blippar’s entry into an exclusive 
partnership agreement with 360+Media 
Interactive to launch Blippar Services in 
Turkey. Globalturk Capital advised 
parties on this partnership transaction 
which was signed in December 2013 and 
continues to provide post-transaction 
advisory services on Blippar’s successful 

market entry and growth in Turkey. 
Blippar is a global augmented-reality 
mobile app and advertising platform 
that connects brands with highly 
targeted consumers. 360+Media is a 
digital/mobile and social media 
marketing, advertising and a PR 
company in Turkey.,

Globalturk Capital is in the process of 
attracting co-investors into its portfolio 
companies in the digital signage, as well 
as health care, logistics, and automobile 
composite components manufacturing 
and painting sectors, which are 
expected to be finalized in the second 
half of 2014.

    In September 2013 Globalturk  
    Capital became SEAF’s exit  
  strategy management and 
execution partner to act as the advisor 
of SEAF’s global exits (www.seaf.com). 
Responsibilities included executing the 
exit of the SEAF Funds from their 
portfolio companies who have the 
potential to attract non-local buyers, 
through selling its shares. With this 
initiative Globalturk Capital has 
expanded its global reach to territories 
such as China, Caucasus and South 
America. This has been registered as an 
important milestone in the Company’s 
history in assisting a private equity fund 
in its global exits. We are in the process 
of finding investors/buyers for a 
specialty refractory materials 
manufacturer and a snack foods 
producer in Chengdu, Sichuan-China, a 
fresh and frozen mango and avocado 
exporter in Peru, and a food retailer in 
Georgia. Barıș Öney also acts as the 
investment committee member of 
SEAF’s $50 million Caucasus Growth 
Fund and takes advisory roles in their 
portfolio companies in Georgia.

Globalturk Capital is 
expanding its boundaries 
from the Far East  to South 
America

A Glance at Fiscal Year 2013 and 2014 Q1 for 
Globalturk Capital
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Fund Raising Initiatives with SEAF

Turkey Fund

Globalturk Capital and SEAF are in the process of raising a 
$100 million for the Turkey Growth Fund for SMEs. Investor 
discussions, which undertook a rather slower pace between 
June 2013 and April 2014 due to the international and local 
political events, were restarted and interest has been 
building. The segment $2-$7 million per investment, which 
the newly raised fund will target, has not been exploited but 
provides a great pool of SME opportunities. Turkey
is an “SME country” with more than 75% of the private sector 
being regarded as SMEs, yet the current PE Fund 
management community has been avoided to date due to its 
size. We believe it is a good time to raise this fund both in 
terms of the macro situation and from the opportunity pool. 
Turkey has long needed a global SME fund to be put into 
action to take SMEs growth beyond Turkey and we hope to 
cover that.

Global Flex Fund

SEAF is also raising a Global Flex Fund, where Globalturk 
Capital is assisting in fund raising activities. The Flex Fund is 
designed like a committed pledge fund, which allows 
investors to choose to make investments only in the 
countries and/or sectors in which they believe in. SEAF 
maintains its ESG screens as well as positive impact 
measurement methodology. In the Flex Fund investors do not 
pay any fees until an investment is made by SEAF.

Investor Relations, Media Coverage, Events 
and Conference Organizations:

We continue to promote Genel Energy, plc. an Anglo-Turkish 
London Stock Exchange oil and gas company active in 
Northern Iraq, and Africa to the top Turkish investment 
community and EMEA investors. We had two very successful 
dinner events between the top management of Genel Energy 
and the top representatives of the Turkish investment 
community in Istanbul where investors had the chance of 
learning more about the company as well as the sector and 
its dynamics. We also attended together with the 
management of Genel Energy, a roadshow organized by a 
Turkish investment bank for their investors and presented 
the company.

Barıș Öney continues to give interviews in the international 
and local media and share his opinions on the current FDI and 
private equity trends within the context of the Turkish 
macro-economic situation. Bloomberg International, 
Bloomberg HT, ISI Dealwatch, Artı Bir TV, A-Haber, Wise TV, 

Para Magazine were some of the channels/journals which he 
appeared on. In February 2014, Barıș Öney attended to 4th 
Turkey Acquisition Finance & Private Equity Forum as 
moderator of “A Mid Market & Venture Capital Panel: 
What’s Crisis”.

PEI had an interview with Barıș Öney in June about the 
progress of the Turkish economy which was published with 
the title of “Turkey: Aiming for the World’s Top Ten 
Economies”.

ISI Dealwatch published an article about the planned 
fund with the title of "Globalturk Capital Plans Domestic 
Acquisitions in 2014” in March and May 2014.

Barıș Öney became a member of the EMPEA CEE, Turkey & CIS 
Council which was launched on the 13th of May, 2014. EMPEA 
CEE, Turkey & CIS Council is an advisory body comprised of 
and dedicated to EMPEA (www.empea.org) members active in 
Central and Eastern Europe, inclusive of Turkey, and Russia 
and the Commonwealth of Independent States. The Council 
serves to provide a forum for private equity fund managers, 
institutional investors, and service providers who are focused 
on these markets to exchange information, share best 
practices, and coordinate action on major issues of mutual 
concern.

We look forward to an exciting second half of year ahead of 
us and we hope to pursue and initiate successful prospects 
and businesses with all of our invaluable portfolio 
companies, clients, business partners, associates, 
colleagues and friends.

With Sincere Regards,

Barıș Öney 
Founder and Managing Partner 
Globalturk Capital
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